
Talor04 is a global business development firm specializing in the wellness 

and direct selling arenas. talor04 utilizes its exclusive industry 

insight, expertise, and global networks to develop and execute robust 

strategies that create a positive impact on our clients’ businesses.

founded in 2004 by industry veterans, talor04 partners with you to:

D E S I G N 

DEVELOP

IDENTIFY    

C R E A T E    

MANAGE    

strategies that maximize your business potential by 
reshaping your approach to thinking, learning, and 
executing

and execute business development blueprints that 
generate measurable, lasting results

strategic partners that exceed your expectations and 
transform your business

marketing communications  driven  by  your  
competitive advantages and anchored to your 
bottom line

regulatory affairs to ensure that your business 
objectives are always met
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STRATEGic DESIGN ◊ BUSINESS DEVELOPMENT ◊ STRATEGIC PARTNER 

PROFILING  ◊  MARKETING COMMUNICATIONS  ◊ REGULATORY AFFAIRS

OUR CLIENTs are looking to integrate innovative strategies that will lead 
to long-lasting results within the growing 850 billion dollar wellness 
and direct sales arenas.  Talor04  provides breakthrough solutions for:

Direct Sellers looking to Expand by

◊ Successfully penetrating new markets 

◊ Achieving sustainable growth via new category & product introduction 

Innovators & Manufacturers looking to Secure 

◊ Market share for their product, ingredient, delivery system, or technology

◊ Strategic partnerships with key players in the global wellness & direct 
   sales arenas 

companies looking to Launch a

◊ Successful direct selling business 

◊ Direct selling model into existing operations

◊ direct selling model as part of existing operations 
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Oran Arazi-Gamliel, Founder & Managing Director - Mr. Arazi-Gamliel has over 15 years of 

successful, hands-on business development experience as a senior level executive in the global wellness & direct selling arenas. 

Mr. Arazi-Gamliel’s global track record spans the United States, Europe, Russia, Israel & South Africa, where his experience 

included restructuring and building direct selling operations from scratch in complex and challenging business environments.

Mr. Arazi-Gamliel began his career in Direct Sales as General Manager of Sunrider Israel and continued his career as the 

President of Israel, Eurasia & South Africa for Nu Skin Enterprises, a publicly held billion-dollar company. Mr. Arazi-

Gamliel previously served as Chairman of the Dietary Food Supplement Division of the Israeli Chamber of Commerce and as 

Chairman of the Direct Selling Association of Israel. Mr. Arazi-Gamliel holds an MBA in International Business from Johnson 

& Wales University (summa cum laude), and is an Oxford University Certifi ed Scenario Specialist and a certifi ed mediator.

Tali Feiglin, Founder & Chairperson of the Board - Ms. Feiglin co-founded Talor04 with the vision of 

combining her years of experience leading corporations to growth, with her passion and experience in the fi elds of confl ict management, 

mediation & psychology.  Ms. Feiglin, the co-owner of Mivney Gazit , a veteran 34 year old Israeli-based real estate development  

company, has also been serving as the company’s CEO since 2007.  Ms. Feiglin holds a Masters Degree from Tel-Aviv University 

in Mediation, Confl ict Management & Resolution, where she graduated with honors, and is a certifi ed mediator and executive coach.     

Rick Eiler, Market Expansion & Business Development Expert - Mr. Eiler brings to Talor04 fi fteen 

years of extensive expertise as a senior level executive in the direct selling arena. Prior to joining Talor04, Mr. Eiler held numerous 

positions at Nu Skin Enterprises, including Director of Distributor Development and Marketing for the USA and Canada, Director 

International Operations Europe, Latin America, Australia and New Zealand, and Director New Market Development Israel, Russia 

and Venezuela. Mr. Eiler specializes in developing new markets and in guiding teams through the crucial processes needed to open 

markets, including legal, governmental, tax, banking and logistical requirements. During his time at Nu Skin, Mr. Eiler opened offi ces 

in the United Kingdom, France, Germany, Spain (where he served as General Manager), Portugal, as well as led the team in responsible 

for restructuring the Nu Skin Brazil offi ce. Mr. Eiler, a licensed airline transport pilot, is fl uent in Spanish, and also speaks Italian, 

and Portuguese. He holds a BA in Political Science with an emphasis on International Politics and Law from the University of Utah.
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CONTACT US   

israel office
grand netter business park
delta building, 3rd floor
p.O. box 3680, kfar netter, 40593
 
Tel:  +972-9-885-0099
Fax:  +972-9-885-5533
 
u.s.a. office
86 North University Ave
Suite 420
Provo, Utah  84601
 
Tel:  +1-801-787-5606
Fax:  +1-801-763-4564

i n f o @ t a l o r 0 4 . c o m
w w w . t a l o r 0 4 . c o m
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